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Module 1

What is your WHY?

What are your blocks?

What are your drivers?

Are there negative emotions or challenges you associate with buying a house? List them here:
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Inflation link, look at what you could have bought in years gone past, compared to now as related to 
inflation: rbnz.govt.nz/monetary-policy/inflation-calculator

H Y P N O T H E R A P Y 
Links that can help during times of stress:
https://podcasts.apple.com/nz/podcast/free-hypnosis-hypnotherapy-self-help-life-coaching/
id1093422763?i=1000364848569
https://www.youtube.com/watch?v=-9S6ukM-qTI

C R E D I T  S I M P L E  /  M O N E Y  S I M P L E  L I N K S
Check your credit score in preparation of our next module, Module 2:
Credit score here:
https://www.creditsimple.co.nz/
Also, check track your spending habits quickly and easily here at Money Simple (available by first signing 
up with credit simple)
https://www.creditsimple.co.nz/content/moneysimple/

R E S O U R C E S  M E N T I O N E D

https://www.rbnz.govt.nz/monetary-policy/inflation-calculator
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Agreement
The written contract for the Sale and Purchase of the property 
between the Vendor (seller) and Purchaser (home buyer). Also see 
Conditional Agreement and Unconditional Agreement.
Asking Price
The price the Vendor initially asks for the property... often higher 
than the final price negotiated between the Vendor and Purchaser.
Bridging Loan
A short-term mortgage loan, the proceeds of which are to be used 
to purchase a new home, generally secured by a mortgage on the 
existing home and generally due and payable upon sale of the 
existing home.
Chattels
Movable and removable items, which commonly include the 
stove, the television aerial, fixed floor coverings e.g. carpet, blinds, 
curtains, drapes and light fittings and so forth. Such chattels need 
to be itemised in the Sale and Purchase agreement if they are to 
remain with the property.
Commission
A flat fee or percentage of the sale price paid by the Vendor to the 
real estate agent responsible for the sale.
Conditional Agreement
A Conditional Agreement is a legally binding contract, but 
the property isnot bought or sold until a certain condition or 
conditions detailed in theAgreement have been satisfied, usually 
by the Purchaser (e.g. selling yourexisting home by a set date or 
arranging mortgage finance by a certaindate). Conditions can also 
be included by the Purchaser requiring theVendor to do something 
by a specified date, e.g. that Settlement is to takeplace only on the 
condition that the house is painted, the windows repairedor that 
all the rubbish around the section is removed. (Note - conditions 
ofthe second type usually do not prevent the sale taking place but 
may allowthe purchaser to delay settlement without penalty or 
claim damages if theconditions are not met in time).
Deposit
A percentage (usually up to 10%) of the purchase price paid by 
the Purchaser when the Agreement is signed. (Note - if paid to 
the real estate agent, the deposit will be held in trust by the agent 
and released to the Vendor only when the contract becomes 
unconditional). 
Equity
The amount of cash (including the deposit) the Purchaser puts into 
the property, i.e, the purchase price less the amount borrowed.
Fixed Rate Mortgage
A mortgage with a constant rate of interest throughout the life of 
the loan.
Freehold
Absolute ownership of land. Buildings and fixtures on the land 
generally belong to the owner of the land.
Home Buyer
The person who buys a residential property; the Purchaser.
Home Loan
The funds the home buyer has to borrow (usually from a bank 
or other financial institution) to purchase the property, generally 

J A R G O N  B U S T E R

secured by a registered mortgage to the bank over the property 
being purchased.
Interest
The amount the bank charges for the loan over the term of the 
loan.
Leasehold
Occupation of the land under a lease whereby the land owner 
charges a rental on the land and the occupant (or lessee) obtains 
the right to occupy the land for a specified term at a specified rent. 
Any improvements on the land, i.e. building of a house or additions, 
legally belong to the occupant but the ownership is subject to the 
terms of the lease.
Mortgage
The security the borrower gives the lender to be registered against 
the title to the property being purchased. (Note - the mortgage 
charges the title in favour of the lender so that the property 
cannot be sold without the loan to the lender being repaid and the 
mortgage discharged. Legal ownership of the property remains 
with the owner, but in the event of the owner failing to comply with 
the requirements of the loan, the lender can, after giving notice and 
following the procedures set down by law, take steps to sell the  
mortgaged property to recover the debt).
Pre-Approved Home Loan Certificate
A certificate that confirms a home buyer is eligible to borrow a 
specified amount of home finance from a bank. These are usually 
issued by a bank before prospective buyers start looking for a 
home. 
Principal
The total amount of debt, excluding interest and late charges, 
remaining on a loan.
Purchase Price
The price the home buyer pays to purchase the home.
Refinance
Paying off an existing loan with the proceeds from a new loan.
Security Value
The value the bank or lender gives a property, excluding chattels or 
other non-realty items, when assessing the amount of any loan to 
be secured by the property.
Table Loan
This is the most common type of repayment structure where you 
pay regular even amounts, subject to interest rate changes. If your 
table loan is for a long term (say 25 years), your early repayments 
are mostly interest with a small amount of principal. As you pay off 
your loan, this ratio gradually reverses.
Term
The period of time over which the loan is to be repaid.
Title
The Certificate of Title is the document conferring legal right of 
ownership to the property. One copy is usually held by the lender 
until the loan is repaid, and the duplicate is held at the Land 
Registry Office in the appropriate area.

I recommend becoming familiar with the terms below prior to Module 2 so you can feel 
confident in knowing some of the language spoken in the home loan process.
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Title Search
A check of official title records (maintained with a registrar) to 
ensure the seller is the legal owner of the real estate and that there 
are no other liens or claims outstanding.
Unconditional Agreement
The legal contract that binds both the Purchaser and the Vendor to 
settle on the agreed date at the agreed price. It is either not subject 
to any conditions being satisfied or those conditions have already 
been satisfied.
You should only consider entering into an Unconditional 
Agreement if and when you are absolutely sure you want to buy a 
particular property and you already have the full purchase price or 
“pre-approved” loan finance from a bank, i.e. Pre-Approved Home 
Loan Certificate. An Unconditional Agreement commits you in all 
respects to purchasing the property.
Unit Title
Form of ownership of apartments, flats and home units whereby 
each owner obtains full freehold ownership of his/her particular 
dwelling and any ancillary units attached to it (such as garage, 
parking space) as defined by the unit plan, referred to as a stratum 
estate. Each unit owner usually becomes a member of a body 
corporate in respect to administration of all units shown on a 
particular unit plan.
Variable [Floating] Rate Mortgage
The interest rate on these loans fluctuates periodically in response 
to changing market conditions. As the interest rate fluctuates, your 
mortgage payment will be adjusted up or down.
Valuation (Appraisal)
A written analysis of the estimated value of specific property 
prepared by a qualified appraiser. Required for loan purposes.
Vendor
The person legally authorised to sell a property, generally the legal 
owner or registered proprietor.
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